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Moving Up The Career Path

Il start the month as a

Il finish the month as a

Star Consultant Goal
Quarter Date
to
My Star Goal

(Color in your goal)

Guests to Meetings & Events

The Event Guest Name Guest Phone # Confirmed v Follow Up v

3 0 o« ~ o wn o w ] -




Print the names of client faces in the boxes along your road to success!

Face Race

40 FPM
(e ?Faces Per Month (FPM)

in 30 Days

Power Star
Winner!

Perfect Start ]
Winner!

Perfect Start = 15 Faces in 15 days ® Power Start = 30 Faces in 30 days ® Power Start Plus = 30 Faces + 6 Career Talks in 30 days|

On Target Wholesale Production For Star
W/S Needed [BETelelelsll() Ruby Diamond | Emerald |
For Star $1800 $2400 $3000 |
Wk 1W/S WK 2 W/S WK 3 W/S WK 4 W/S

s $ $ $

Wholesale Total for this month | $
MK adds 600 pts to each Qualified Team Member | # of Qualified \

Average W/S per month for Star: Sapphire $600 « Ruby $800 ¢ Diamond $1000 ¢ Emerald $1200 ¢ Pearl $1600 4

Gold Medal
‘5 New Team Members
in one month.

Silver Medal

4 New Team Members
in one month

Bronze Medal

3 New Team Members
in one month 5




Potential Hostesses Potential Team Members

Hostess Name Phone# Book Date Coacr‘n/Calls Name Phone# Interview FO"O\A‘I/-UP
1 1
2 2
3 3
- 4
5 5
é 6
7 7
8 8
9 9
10 10
n n
12 12
13 13
4 14
15 15
16 16
7 7
18 18
9 19
20 20
21 21
22 22
23 23
24 24
25 25
26 26
27 27
28 28
29 29
30 30
Book l ] Parties Weekly to hold goal of | I Weekly | l Book | | Career Talks Weekly to hold goal of | ‘ Weekly
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Shade In Your Progress Shade In Your Progress




My Weekly Sales Goal is $
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Persistence Pays!

Monthly Goal

$

Month Total

$

80% of all sales are made after the 5th call. 48% of sales people give up after the Tst call. 25% give up after the 2nd call.
12% make 3 calls and then stop calling. 10% keep calling after the 4th call and get the sale!

Parties Held

Career Talks Held

Remember To Coach Every Party! #of

Hostess Name

Date Held Sales Bookings

LAYERS: E = Event D = Director Call L = Call Later

Client Name

Date Yes/No
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MONTHLY RECAP  Total MONTHLY RECAP Total
# of Parties Held # of Career Talks

# of Faces Seen

# of New Team Members

# of Basics Sets Sold

My Star Consultant Achievement

# of Bookings

Total Retail Sales

# of New Customers

Total Sec 1 W/S Order

Mary Kay always said,
“Nothing happens until
someone sells something!”




